
We are always so overwhelmed with the day-to-day tasks of our function that we tend to not put aside time to 

adequately prepare for a negotiation, whether it is with internal or external stakeholders. If we do end up with 

finding the time to prepare, it is often rushed and without a clear purpose.  

 

In this interactive three-part webinar series by Giuseppe Conti, Professor at UBIS Geneva and Lecturer in the MBA 

program of the University of St.Gallen, you will learn cutting edge negotiation techniques, tips, and tactics to build 

your arsenal up for your next negotiation. 

Webinar Agenda 

Session 1: Preparing a Negotiation in 20 Minutes 

Date & Time: 3 June 2020, 5pm—6pm (GMT +8) 

The webinar aims to provide you with a framework for 

negotiation preparation that is effective on all levels for 

professionals who are time poor and need to perform at 

an extremely high level. You will learn a methodology 

and a negotiation preparation template to manage and 

lead your next negotiation.  

 

Session 2: Claiming Value in Negotiation 

Date & Time: 29 June 2020, 5pm—6pm (GMT +8) 

Negotiations usually involve two key elements: 

competition (claiming value) and cooperation (creating 

value). This webinar explores the techniques and tactics 

used to effectively claim value for ourselves.  

 

Session 3: Creating Value in Negotiation 

Date & Time: 14 September 2020, 3pm—4pm (GMT +8) 

Building upon session 2, this third webinar explores 

how we can successfully make it a better deal for both 

parties and reach an agreement.  

Since 2005, Giuseppe has been an award-winning 

Lecturer, recognized for his lively and interactive training 

workshops across a number of the leading business 

schools in Europe: Cambridge, EPFL, ESADE, HEC 

Lausanne, HEC Paris, IESE, IMD, Imperial College, 

INSEAD, London Business School, Oxford, RSM, SDA 

Bocconi, UBIS, University of Geneva and University of St 

Gallen. More recently, he has become a Professor in 

Negotiation & Influencing at UBIS Geneva.  

 

Giuseppe is also a seasoned negotiator combining 

academic content with a rich practitioner experience from 

his senior procurement and commercial leadership roles 

within blue chip multinationals (Procter & Gamble, 

Novartis, Firmenich, and Merck). He runs customized 

negotiation and influencing workshops for leading 

corporations in four continents. 

Webinar Facilitator: 

Giuseppe Conti 

 
Creator of Master Negotiators, 

Professor at UBIS Geneva, 

Lecturer in the MBA program 

of the University of St.Gallen 

This webinar series is complimentary.  

Registration is required for admission. 

 

Singapore@unisg.ch  

: https://singapore.unisg.ch/en  

Leading Edge Negotiation Workshop 2020 

Interested to further develop your negotiation skills? 

The Leading Edge Negotiation Workshop will take 

place at St.Gallen Institute of Management in Asia on 7 

and 8 December 2020.  

 

More information on this workshop can be found at 

https://singapore.unisg.ch/en. Registration is now open. 

http://bit.ly/sginegotiationwebinar

